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PROPANE DEAL SET 
FOR WOODRIDGE, 
BRIDLEWOOD CANYON, 
SIERRA CROSSING 
HOMEOWNERS
Many residents of Bass Lake use propane for 
heating their homes. Many of those propane 
users were upset by unusual spikes in the 
price of propane that occurred last winter. 
As a result of a deal inked in April with 
propane company JS West, these customers 
are now eligible to purchase their propane 
at a volume discount which is a set amount 
above the wholesale price of propane.
   The deal is the outgrowth of an investiga-
tion into the seemingly unwarranted price 
þuctuations conducted by a committee set up 
in March under the leadership of Bass Lake 
Action Committee.  The committee was 
made up of homeowners from Woodridge 
and Bridlewood Canyon. The investigation 
revealed several facts about propane.
   In the ýrst place, propane is not regulated 
in California, and a propane company may 
charge whatever the market will bear; prices 
are set by competition among providers. 
Customers who purchase propane on a 
month-to-month basis may change their 
propane company at any time, but custom-
ers must lease their propane tank from their 
particular propane provider unless they own 
their own tank.
   The committee found that the discounted 
propane rate agreements that were negoti-
ated with Amerigas by the Bass Lake hous-
ing developers expired years ago; Bass Lake 

residents now pay Amerigas the price set by 
Amerigas. Also, the retail price of propane 
at any given time, and the annual tank rental 
fee, vary widely between the various pro-
pane companies, and in some instances, vary 
within a company’s customers, even though 
all the propane companies pay close to the 
same wholesale price for propane.
   The committee discovered that some 
propane companies charge a hazardous 
materials fee and a fuel surcharge fee, oth-
ers do not. For example, on every delivery 
Amerigas charges a hazmat fee of about six 
dollars and a fuel recovery fee of about four 
dollars. Neither of these charges are imposed 
by regulation, they are simply added onto 
the customer’s bill by Amerigas. The com-
mittee also found that volume discounts are 
available from some propane companies if 
enough homes in a neighborhood agree to 
purchase their propane from that propane 
company.
   Based on this information, the committee 
surveyed local propane companies to see 
what kind of a deal could be obtained on 
propane. Each propane company was asked 
for a proposal to furnish propane to residents 
of the three neighborhoods of Bridlewood 
Canyon, Sierra Crossing, and Woodridge.
   Most companies responded, however some 
declined to bid, as they could not accom-
modate a large number of new customers. 
The submitted proposals were reviewed 
to determine the best deal that could be 
obtained for the propane users in the three 
neighborhoods.
   The committee decided that, based on 
the competing offers, propane company JS 
West put forward the best deal for propane 
based on price and terms. In essence, the JS 
West offer consists of a ýve-year contract 
to provide propane at a set amount over the 
wholesale price of propane. This set amount 
varies in proportion to the number of house-
holds that buy their propane from JS West; 
The more homes that buy, the cheaper the 
price (a volume discount). Tank rentals are 
free for the ýst two years, and no surcharges 
will apply to deliveries.
    The JS West propane offer is available only 

to the homes in Bridlewood Canyon, Sierra 
Crossing, and Woodridge, as it is a volume 
discount for a speciýc geographical area of 
contiguous homes. It is not necessary for all 
the homes to sign up with JS West. However, 
the price pr gallon goes down in proportion to 
the number of homes that sign up; the more 
homes, the cheaper the propane. Bass Lake 
Action Committee President John Thomson 
said that that BLAC simply set up the deal, 
no middleman is involved, and all arrange-
ments are between the homeowner and JS 
West. Thomson also said that he has been 
told that more than a hundred homeowners 
have signed up for the offer to date.
   JS West has been a family-owned Califor-
nia company for over a hundred years. It was 
founded in 1909 by James Stewart West, a 
Nebraska lawyer who moved to California 
for his health. He ended up in Modesto, 
which had about 4,500 people and was 
emerging as a farming and food-processing 
center. In the beginning the young company 
sold hay and grain to farmers, along with 
coal and wood for winter warmth. In the 
1930s, JS West branched into auto sales and 
service, and propane. Today, the company 
has ýve sectorsðpropane, eggs, feed, fur-
niture and hardwareðin various locations 
in the Central Valley.
   Homeowners in Bridlewood Canyon, 
Sierra Crossing or Woodridge that wish to 
get information about this offer may contact 
JS West Regional Sales Manager Betty Best 
Easton at 530-642-7001. ~
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